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MICHAEL B. RUBIN, CPA, CFP®

An expert gifted in simplifying the complexities of personal finance, 
the media often calls on Michael for his candid and unique 
observations.  Whether it be a fast-moving story like a Fed Reserve 
interest rate change, a more detailed response to a question 
submitted by a reader, or a journalist delivering a different take on a 
common financial problem, Michael consistently provides not only the 
“got-it” line for the story, but also a true fiscal education.

MEDIA HIGHLIGHTS

DESCRIPTION/QUOTES DATE

New York: America’s #1 media market ran a story featuring 
Michael as the tax and business expert discussing his 
entrepreneurial tax practice during the 2010 tax season. This 
story also ran in several other local markets including Los 
Angeles, Boston, and Detroit.

3/31/10

Expert featured in an exposé of families living paycheck-to-
paycheck.  After interviewing Michael at their studio, Fox News 
Chicago sent a crew to Michael’s financial seminar that night. 
Footage from both locations was used in the final piece.

8/28/07

Honolulu, HI affiliate’s morning program featured Michael and 
his top saving strategies for a difficult economy. Previously, the 
Manchester, NH affiliate invited Michael to discuss the 
importance and implications of saving early in your career.

11/13/08

 &

  7/8/07

“. . .  ask for a loan to pay off a health expense or make a down 
payment on a home, but not to help pay your general 
expenses. This shows your parents you are not simply asking 
them to fund your poor spending habits.”

3/16/08

&

9/28/08

Michael was the weekly Pro Shop expert as part of a in-depth 
question and answer interview about how financial services 
firms can best work with Generation Y.  Subsequently, he was 
quoted extensively in an article about the keys to retiring early.

8/30/07

&

6/2/08

Microsoft Money did an on-camera interview of Michael’s 
critical financial advice to new and expecting parents. The MSN 
Money webcast is next to an article quoting Michael 
extensively, including “Before you have a kid it might not even 
be necessary to have life insurance at all, but that changes 
immediately after conception."

12/24/08
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ADDITIONAL MEDIA HIGHLIGHTS

DESCRIPTION/QUOTES DATE

Money Talk: Finance Guru Michael B. Rubin provides four 
finance terms women show know in a prominent sidebar.

 April, 
2009

“Michael Rubin, author of Beyond Paycheck to Paycheck: A 
Conversation About Income, Wealth and the Steps in Between, 
suggests not calling your credit card companies and 
confessing your problems. Instead, he says, tell them you have 
been a reliable customer and would like a lower interest rate 
because competitors are offering enticing rates.”

4/20/08

"If you have a credit card balance of $10,000 with a variable 
rate of 17.5 percent, and the Fed cuts rates by half a 
percentage point to 17 percent, your average monthly saving 
from this new rate is only about $4.17," Rubin said. "This isn't a 
big deal at all."

"A change in interest rates is a non-event for the typical 
American family," Rubin said.

10/31/07

Michael Rubin, founder of the financial education company 
Total Candor, agrees that self-directed IRAs are not for the 
average investor. For starters, most of these investments 
require a significant amount of cash. Relatively few Americans 
have such a hefty balance of IRA funds, he says.

"Your annual $5,000 contribution isn't going to cut it," says 
Rubin, who is also author of the book "Beyond Paycheck to 
Paycheck."

Instead, Rubin urges most investors to stick with a more 
modest, tried-but-true approach.

"Boring as it may seem, the average investor is better suited 
focusing on good old low-cost index mutual funds," he says.

12/9/08

But Michael B. Rubin, author of Beyond Paycheck to Paycheck: 
A Conversation about Income, Wealth and the Steps in 
Between, says to use caution with gift cards because people 
tend to spend more on them than on actual gifts.

12/16/08

American Baby magazine quoted Michael five separate times 
throughout this front-cover promoted article as well as in the 
only sidebar.  Michael provided insight on getting out of credit 
card debt, surviving on one income, and buying a first house.

June, 
2008

All stories can be viewed at http://www.totalcandor.com/mediaroom.php
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Michael’s Writing Expertise

Not only an important media resource, Michael is also a financial journalist with a growing following, 
writing for some of the leading Web 2.0 properties. Here are some of the outlets currently featuring 
his work:

Michael is the Guide to Retirement Planning at About.com, a 
New York Times company and one of the web's leading 
producers of original content.

Michael is a frequent guest poster for the Mint.com blog, one of 
the most widely read blogs on the Internet.

Michael’s writes for this quarterly magazine devoted to the 
financial and lifestyle challenges unique to military families.

Michael is a featured expert at LifeTuner, AARPs initiative to 
improve the financial literacy and decision-making of the 
nation's young people. 

Michael’s first book, Beyond Paycheck to Paycheck: A 
Conversation about Income Wealth, and the Steps in Between 
is the number one rated book on Amazon.com’s Money 
Management for Young People list. Now in its fifth printing, it 
was recently named on of five books to help your career by 
CareerBuilder.com.
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BOOK REVIEW: BEYOND PAYCHECK TO PAYCHECK - A CONVERSATION 
ABOUT INCOME, WEALTH, AND THE STEPS IN BETWEEN
Posted on June 23, 2008 by Jeremy at the Generation X Finance blog

If there is a book that highlights the importance of financial planning at any age, and makes it 
accessible to those who may not have many resources to plan with, this is it. Beyond Paycheck to 
Paycheck: A Conversation About Income, Wealth, and the Steps in Between was written by Michael 
Rubin of Total Candor. What really stands out is the conversational approach. You almost get the 
feeling that you’re sitting down and talking with Michael directly. I think this approach has many 
advantages over more conventional books that can come off as a bit preachy. I think this goes a 
long way in making sure that people who read it actually go on to take action.

PACKED WITH INFORMATION WITHOUT OVERLOADING THE READER

Financial topics are a bit dry and full of numbers by nature, and for the person who’s just getting 
their feet wet, it can easily turn them off or make them feel that it is just too much to learn. Michael 
strikes a balance between providing the essential information without boring you to death with every 
little detail or math formula. For example, you could write an entire book about IRA account, but how 
many people who are just getting started will have the patience for, or even care about everything 
there is to know about these accounts?

In this book, there is a lot of information pertaining to retirement, and IRAs are no exception. But 
instead of dragging on, it covers the topic of Traditional and Roth IRAs in just over ten pages, and 
covers everything the average person needs to know. The book does this because it continues the 
conversational approach throughout. When beginning the discussion on IRAs, the sub-topics are 
broken down by questions that the typical reader would ask. It reads as if you are asking the 
questions, and Michael is answering them. This is a great way to absorb a lot of information 
compared to most books that will just bombard you with facts and examples.

DEALING WITH GARY

One of the best aspects of the book is the occasional interjection in the conversation of someone 
named Gary. From the Total Candor website:

Gary is a commission-obsessed salesman playing a key role in the motivational personal 
financial planning book Beyond Paycheck to Paycheck.  Preying on the lesser-informed, this 
unscrupulous villain sells you products first and asks you questions second.  Well, sometimes.  
Other times, he never asks questions at all.

Although we hope you never meet Gary in the real-world, your best defense is a solid financial 
education.  Therefore, we are compelled to inform you about his habits, tell you the types of 
questions you should ask him, and always provide you an alternative source for the truth.

I think this is a great part of the book because the things that Gary says and does are exactly what 
people will come across when dealing with many so-called financial advisors out there. So, you not 
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only get a lot of information, but you are faced with some real world examples of what to look out for 
if someone is trying to sell you something.

GOING BEYOND PAYCHECK TO PAYCHECK

This book is a great resource for many 
people in Generation X, and the 
information and style of the book 
highlight that. If you ask the average 30-
something about their finances, I bet a 
lot of people would say that they 
basically live paycheck to paycheck. 
They may still be saving and aren’t 
drowning in debt, but most people still 
feel that their money is only lasting from 
one check to another without much 
room to get further ahead. This book 
does a good job and showing people 
how they can get over that mentality.

Also, the style of the book really resonates with our generation. Let’s face it, we don’t want to be told 
how to do something, especially by older people that can’t relate to us. We’re entrepreneurial by 
nature and enjoy seeking out our own path with a hands on approach. Since this book is really just a 
conversation between you and the author (and sometimes Gary), it allows you to come to your own 
conclusions and see how to best utilize the techniques in the book for your own situation.

If you are thinking about getting serious about your finances, regardless of age, this book is a great 
starting point. It brings together the most important topics to consider as you get started without 
putting you to sleep, and without feeling like you’re reading a textbook. To learn more about the 
book, the author, and gain access to more financial resources, be sure to check out the Total Candor 
website.
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REVIEW: BEYOND PAYCHECK TO PAYCHECK
(Posted 10/19/08)

I picked up Beyond Paycheck to Paycheck because of one word: conversation.

For the most part, Beyond Paycheck to Paycheck by Michael B. Rubin covers the nuts and bolts of 
personal finance pretty well. What sets it apart is the method it uses to relate this information - most 
of the chapters take the form of a back-and-forth dialogue between you, the reader, and the writer.

Don’t get what I mean? Here’s a snippet from the first chapter:

You: Why is my money worth less in the future than it is worth today?

One reason is inflation. Inflation is the overall trend of rising prices over time. Most items rise 
in price. Inflation has historically averaged about 3 to 4 percent each year. You might not 
notice the small yearly increase, but over many years these increases have a tremendous 
effect.

Remember when Manhattan was purchased for $24?

You: Um, I’m pretty sure that happened way before I was born.

Hey, you’re pretty sharp over there. Indeed, that sale did happen a long time ago; 1626 to be 
precise. Still, 24 bucks doesn’t sound like very much, does it? But assuming 4 percent annual 
inflation over 382 years, $24 in 1626 is worth roughly $77 million in 2008! So you would have 
definitely preferred to receive $24 in 1626 instead of receiving $24 in 2008.

That section is more indicative of the style of the book than of the complexity - it definitely moves on 
to more complex topics. But it is that style that sets it apart - and it’s a style that I think will appeal 
quite a bit to some readers and annoy others.

But is the information presented good? Let’s dig in and see what we can find, shall we?

Chapter 1. The Basics: Tell Your Money to Go to Work

The opening chapter really focuses on two things: inflation and the miracle of compound interest. In 
both cases, the author is mostly just seeking to make the definitions of each quite clear and show a 
bit of how they compete against each other. Luckily, I’ve already explained inflation and compound 
interest in beginner’s terms, so most of the information in this opening chapter should be old hand to 
a Simple Dollar reader.

Page 10
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Chapter 2. Don’t Be Cheap, Be Fiscally Responsible

From there, Beyond Paycheck to Paycheck moves on to looking at your active income - the money 
you make from working - and net worth, which is basically how much of your active income you’ve 
kept from paycheck to paycheck over the long haul. Obviously, the way to increase your net worth is 
to spend less than you earn - and the book offers ten tactics for doing that, including my favorite 
one, enjoy being with the people you like. Rubin argues that if you’re with true friends, they’re just as 
happy spending only $15 on a meal out than the $35 on dinner and drinks you might spend trying to 

impress someone. Good advice, and there’s several other equally good points in here.

Chapter 3. Debt Sucks (Your Money Away)

Here, Rubin addresses the painful item known as debt - frankly, it’s the reason why many people 
pick up books like this. Most of the stuff here is standard debt-reduction stuff: Rubin buys into the 
separation of good debt (home mortgages, student loans) and bad debt (credit cards, most other 
kinds of debt) and encourages people to pay off bad debt first and keep it gone. Rubin also delves 
into credit reports and credit scores a bit, pointing out why it’s invaluable for a person to keep paying 

their bills on time, and he discusses the basics of a debt repayment plan. In other words, it really 

hits the basics of debt management in that conversational tone the book uses.

Chapter 4. Taxes on Your Taxes Are Taxing (Yet Real)

Many people are scared to death of doing their own taxes, even 
if they’re simple. I know my parents are, for one example - they 
take theirs to a preparer (even though I’ve offered to do their 
taxes for them for free). Rubin basically does a soft introduction 
to the various kinds of taxes out there, focusing primarily on 
income tax and income tax filing. He actually comes to the 
same conclusion I do: you should at least try to do your own 
taxes. It’s a worthwhile activity that teaches quite a bit.

Chapter 5. Use Protection: Insurance

Rubin thoroughly covers the various types of insurance here, 
walking through them in that conversational style of his, 
including thorough coverage of life insurance, health insurance, 
home insurance, and auto insurance. One notable topic 
covered here that doesn’t regularly get covered in other 
discussions of insurance is umbrella insurance - insurance that 
covers you in the event that your liability exceeds the amount of 

insurance coverage you have. Rubin’s argument is that umbrella insurance is good if you have 
assets to protect that are above the value of the insurance you have - if not, it’s not worthwhile.

Chapter 6. Take Advantage of Your Benefits (or You’re Being Kind of Dumb)

Page 11
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Here’s some great advice - know your work benefits. Go carefully through all of the benefits 
available to you at work and make sure you’re taking advantage of as many benefits as you can. 
After all, this stuff is just free money - insurance, retirement accounts, spending accounts, and other 
perks do nothing but save you money. Sure, it might be boring to go through, but it puts money 
straight in your pocket. Most importantly, Rubin offers a very informative section on retirement 

plans through work - how to set up your 401(k) and such.

Chapter 7. Ira Roth Is Not Your Congressman - Do-It-Yourself Retirement Planning

What if you’re like me and you don’t have an employer? Or you want to save more for retirement (or 
for other goals) outside of work? There are a lot of options available to you for this as well - Roth 
IRAs, traditional IRAs, and brokerage accounts. Again, Rubin walks through each of these options in 

detail. I quite liked this chapter and wish I had read it a couple years ago, because I myself was 
nervous about a Roth IRA.

Chapter 8. Maximize Your (Investing) Performance

To me, this is the real highlight of Beyond Paycheck to Paycheck. It’s a spectacularly strong fifty 

page summary (still in that conversational layman tone) of the basics of investing. Rubin starts out 
in the right place, focusing on risk tolerance and time horizon before even looking at investment 
options at all. From there, he moves through different investment choices, pointing out that for 
shorter term investments, less risk is generally better, but for longer term stuff, more risk is better. He 
even digs rather deeply into portfolio theory, explaining the reasons why saving for a particular goal 

might involve multiple investment types to reduce risk. Excellent stuff - perhaps the best layman’s 

primer on investing I’ve ever read.

Chapter 9. Death Happens: Estate Planning

The book starts to wind down here, covering end-of-life topics such as a living will, a will, a power of 
attorney, and so on. Solid information for everyone to know, as there are some actions (such as a 
will, a living will, and possibly a trust) that people should take today as well as things people should 
be ready to help family members with later in life.

Chapter 10. Take This Book and Use It!

Rubin closes with an astute point: this book is useless unless you use the information inside. So he 

provides some checklists for ways to get started. A to-do list is a great way to end the book and 

encourage people to take the next step.

Some Thoughts on Beyond Paycheck to Paycheck

Here are three things I think I think about Beyond Paycheck to Paycheck.
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I wish I’d found this book in April 2006. While it’s not as inspiring as, say, Dave Ramsey or Your 
Money or Your Life, it provides a flavor of very conversational basic personal finance information that 
would have been very valuable to have during my financial meltdown.

It’s clearly targeting beginners, however. Make no bones about it, though: the material here is 
targeting people who don’t know a whole lot about managing their money. Beyond Paycheck to 
Paycheck is a very solid book, don’t get me wrong. It’s brilliantly written, with a soft and direct 

and often lightly humorous tone.

I wish such a book weren’t necessary. The fact that basic personal finance needs to be repeated in 
so many ways signals that there simply isn’t adequate personal finance education going on in 
schools. Where is the basic consumer education? I know many people of college age who believe 

that money simply comes magically out of their credit cards - and that’s frankly sad. I wish books 

like Beyond Paycheck to Paycheck didn’t have to exist - but I’m glad they do.

Is Beyond Paycheck to Paycheck Worth Reading?

It’s pretty clear from this read-through who Beyond Paycheck to Paycheck is perfect for: anyone 

who is nervous about managing their money at all and wants a gentle hand to guide them 

through. They don’t want to be treated like a child, but they also don’t want to be quickly lost 

in a wide array of terms.

Beyond Paycheck to Paycheck is great at this. In fact, I’d argue that Beyond Paycheck to 

Paycheck would make a very solid book for a consumer education course in high school. It’s 

not overly long and is broken down into nice little pieces, each with a gently-introduced 

concept to swallow.

For many people who have a strong grip on their finances, Beyond Paycheck to Paycheck is pretty 
simplistic - but you shouldn’t be spending your time reading this one, anyway. If the topics that I 
mentioned above seem just about right, Beyond Paycheck to Paycheck does a great job of walking 
through them in a friendly tone.
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GETTING “BEYOND PAYCHECK TO 
PAYCHECK”

Posted on August 30, 2007 by Ryan at the Employee Evolution blog

High school teaches us basic algebra, geometry and 
calculus. It teaches us how to appropriately research papers and cite sources. We learn U.S. and 
world history. But, most school systems fail to give us a basic financial education.

In his notorious book, Rich Dad, Poor Dad, Robert Kiyosaki points out this fatal flaw in our school 
system and proceeds to give us a financial education. Of course, he then released a handful of other 
books that more or less say the exact same thing, but that’s not the point. In the grand scheme of 
things, being financially literate is one of the most important skills anyone can have.

This is the number one reason I majored in Accounting and Finance. It wasn’t because I love 
crunching numbers and valuing stocks. It was because I knew that learning the basics of money and 
finance is an invaluable weapon to have in my arsenal. I don’t regret this decision for a minute, but I 
recognize that you don’t need to study the topic for four years to learn the basics. All you need to do 
is read the right books.

Beyond Paycheck to Paycheck, by Michael Rubin, is certainly one of the “right” books. The book is 
“a conversation about income, wealth and the steps in between.” And it’s a conversation we all need 
to have.

So what financial advice does Michael give to young adults seeking to better manage their money? 
He was kind enough to let me pick his brain on the topic. Below is the Q&A that ensued:

WHAT IS THE BEST WAY FOR UNDERPAID ENTRY LEVEL WORKERS TO SAVE SOME CASH?
It seems like every financial expert is all over young people for spending too much on coffee. Look, 
there is a savings opportunity there for some folks, but most entry level workers aren’t going to 
come up with an extra ten grand a year by pinching pennies at Starbucks. Instead, you’ve got to put 
major focus on major expenses, like your choice of housing and car. If you’re an underpaid entry-
level worker, you can’t live in the neighborhood of a fairly paid middle-manager or drive the car your 
boss drives. Not yet. Once you commit to high housing or car expenses, you pay them for a long 
time.

WHAT IS THE BIGGEST FINANCIAL MISTAKE YOUNG PEOPLE MAKE AFTER COLLEGE?
Overly aggressive spending on housing or a car—but we just talked about that. Another common 
financial mistake by new graduates is not signing up for their 401(k) plan, especially if they are 
fortunate enough to work for a company that provides them with an employer match. Although 
money is often tight for young people, they will still likely experience the largest increase in pay 
they’ll ever get – from virtually nothing as a senior in college to perhaps $30,000 or so at a new first 
job. If a new grad making $30,000 can immediately become accustomed to living on $27,000 – still a 
$27,000 raise – he or she will be saving 10 percent from the get-go. With a 50 percent match, that’s 
$4,500 saved for retirement – and it will grow from there.
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WHAT IS THE BIGGEST FINANCIAL MISTAKE YOUNG PEOPLE MAKE AFTER COLLEGE?
Actually, no twentysomething should be worried about retirement. You’ve got all the time in the 
world. It’s only if you haven’t done anything about your retirement and are now a fortysomething that 
you should be worried. The key for twentysomethings is to just get started. By starting to save for 
retirement while you are still in your twenties, you remove one of the key sources of potential worry 
later-on: procrastination during your youth. Thanks to the miracle of compounding interest, the 
amount you have to save when you are young is quite minimal compared to what you’d have to save 
if you wait just a few years.

WHAT DO YOU MEAN WHEN YOU SAY, “CONNECT WITH YOUR MONEY EMOTIONALLY?”
That’s first on the list of the Top Ten Saving Strategies. When you are emotionally separated from 
your money—from your cash—you spend more. It’s just human nature. When I speak to audiences, 
hardly anyone raises their hands when I ask “How many of you are paid in cash?” In fact, few people 
even get a real paycheck anymore—it’s all direct deposit. Our spending is the same way: no cash, 
almost all credit cards. Most people have no idea how much cash they have in their wallets until they 
find themselves at a place that has the audacity to not accept credit cards.

WHY DOES THAT MATTER?
Because when you’re not connected to your money emotionally, you spend more. Spending cash 
hurts—right away. Credit cards are painless—until you get the bill.

WHAT IS THE BIGGEST IS THE SOLUTION TO GET RID OF YOUR CREDIT CARDS?
Absolutely not. There are plenty of positives about credit cards—but that’s another discussion for 
another day. For now, simply recognize that an emotional separation from your money means you 
will spend more. (Doubt me? Think about casinos.) So try this: next time you go to the mall, leave the 
credit cards at home. Take some cash with you and see how your spending habits change. You’ll 
find that when there are two options for something you need, one at $59 which is “good enough” 
and another at $79 that is “better,” being forced to spend cash means you’ll likely take the one for 
$59.

YOU SAY CONSTANT BUDGETING ISN’T REQUIRED, WHAT DO YOU RECOMMEND INSTEAD?
The beauty of following the first nine of the Top Ten Saving Strategies is that you’ll be saving so 
much that you don’t need to micromanage your finances. Budgeting can limit your desire for 
spontaneity, making it hard to keep at it. But you can get away without budgeting at all if you simply 
commit to saving. After all, if you’re saving 15 percent of your income, what’s the difference how you 
spend the other 85 percent?

WHAT SHOULD YOU DO WITH THE MONEY IN YOUR 401(K) ACCOUNT WHEN CHANGING 
JOBS? WHAT IF YOU ARE LEAVING TO PURSUE YOUR OWN BUSINESS?
The big advantage of rolling your 401(k) account into a regular IRA upon changing jobs or going into 
your own business is that you don’t wind up with 401(k) accounts all over the place after you—like 
most of us—job hop a few times. Simple is better because simple gets done. Roll each 401(k) 
account into an IRA and you’ll never have more than one 401(k) plan to keep track of. Plus, you’ll 
benefit from the virtually unlimited investment choices available to you in your IRA.

This post led to a very active discussion of 20 comments.
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HITTING UP YOUR PARENTS
By SHELLY BANJO, The Wall Street Journal Sunday, March 16, 2008

To twentysomethings in need of a loan, the Bank of 
Mom and Dad can look pretty enticing these days.

Banks and other lenders have tightened their credit standards, making it tougher for young 
borrowers with little credit history to get money they may need to purchase a car or home or to 
consolidate debt. By contrast, if your parents have the financial means, they may be more willing to 
take a risk on you and may offer a lower interest rate.

But before you ask family members for money, make sure you can both afford the loan. Also, plan 
your approach carefully to avoid emotional pitfalls that could arise along the way.

SHOULD YOU ASK?
First, consider the emotional implications of asking for the cash. Will it put a strain on your 
relationship? "Banks don't have emotions. Parents and family members do," notes Nicole Hall, 
editor in chief of Smart Borrower Center at Lendingtree.com.

Speak up only if you think lending money to you wouldn't be a financial hardship for your parents. To 
gauge that, consider your parents' living conditions and spending habits, suggests Jean Chatzky, 
author of "Make Money, Not Excuses." She explains: "Even if they can't afford it, they may not tell 
you 'no.' "

If you're asking for a loan -- not a gift -- you need to be confident that you will be able to make 
repayment. Crunch the numbers to establish a loan amount and payment schedule you know you 
can stick to.

Borrow for a targeted purpose, suggests Michael Rubin, an accountant and financial planner in 
Portsmouth, N.H. For instance, ask for a loan to pay off a health expense or make a down payment 
on a home, but not to help pay your general expenses. This shows your parents you are not simply 
asking them to fund your poor spending habits.

Since your parents may offer you significantly lower interest rates and more flexible repayment 
schedules, borrowing from your folks is "a financially sound opportunity to get inexpensive capital," 

Mr. Rubin says.

Your parents may need to bone up on the tax rules concerning loan interest: Such interest is 
generally taxable income and there are special rules concerning loans at below-market interest 
rates. Refer to Publication 550 at IRS.gov.

PUT IT IN WRITING
Plan to put your agreement with your parents in writing. "Treat any loan like a business agreement: 
Draw up a contract and make regular payments," Mr. Rubin says.
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For smaller loans, you should at least document key terms including the purpose of the loan, the 
amount of interest and a detailed repayment schedule. For helpful templates, visit Web sites 
nolo.com and LawDepot.com and type "promissory note" into the sites' search engines.

This shows your folks you're serious about paying them back and can help you stay organized and 
on track with payments.

If the loan is of a sizeable amount, consider asking a lawyer or accountant to draft an agreement or 
review one you prepare.

Another possible option is to arrange your loan through VirginMoneyUS.com, a company that 
formalizes loans between friends and family.

Virgin Money provides helpful tools like loan documentation, billing and payment processing 
(including direct deposit of your payments), credit reporting and loan restructuring services. Virgin 
Money's setup fees on personal loans range from $99 to $299.
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WHY A FED CUT WON'T SAVE CHRISTMAS
By Parija B. Kavilanz, CNNMoney.com senior writer, October 31 2007

NEW YORK (CNNMoney.com) -- Could the Federal 
Reserve's interest rate cut on Wednesday be the trick 
that treats tapped-out consumers to more spending money during the critical holiday shopping 
season?

Most economists say the extra money may be too little, too late to save Christmas 2007.

"Another rate cut won't give a lot more money to cash-strapped consumers," said Paul Kasriel, 
senior vice president and director of economic research at Northern Trust. "The first cut in 
September also didn't get Americans to spend more."

FED CUTS RATES TO 4.5%
The Federal Reserve, eager to keep consumers and businesses spending amid a credit crunch and 
housing downturn, cut interest rates by a quarter of a point to 4.5 percent on Halloween. This marks 
the second rate cut of the year.

Consumer spending is critical to economic growth since it fuels two-thirds of the nation's economy.

And the financial health of American households is especially important in the fourth quarter 
because the gift-buying months of November and December typically account for 50 percent or 
more of retailers' annual sales.

The National Retail Federation predicts that holiday sales this year will grow 4 percent, less than last 
year's 4.6 percent increase.

RETAILERS WAVE THE WARNING FLAGS
But a rate cut doesn't mean instant financial windfall for consumers. Kasriel estimates that it takes 
about six months for a rate cut to stimulate consumer spending as a result of loan refinancing.

The Fed cut the federal funds rate - an overnight bank lending rate that influences how much interest 
consumers pay for credit card borrowing, home equity lines of credit and auto loans - by half a 
percentage point in September. The action led to a reduction in credit card rates and interest on 
home loans for millions of Americans.

But the new savings didn't translate into an immediate sales lift in September. In fact, September 
same-store sales, which measures sales at retail stores open at least a year, rose a much weaker-
than-expected 1.4 percent last month.

And same-store sales in October are headed for a 2.4 percent increase, well below last year's 3 
percent growth for the month.

Michael Rubin, author of Beyond Paycheck to Paycheck, agreed with Kasriel that a quarter 
percentage point or even half percentage point rate cut won't provide much cash flow relief for 
Americans struggling with credit card debt.
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"If you have a credit card balance of $10,000 with an variable rate of 17.5 percent, and the Fed cuts 
rates by half a percentage point to 17 percent, your average monthly saving from this new rate is 

only about $4.17," Rubin said. "This isn't a big deal at all."

And consumers shouldn't expect an immediate adjustment to their credit card rates, either.

"The speed at which banks adjust the variable rate on credit cards is based on the credit card 

agreement," Rubin said, adding that this could take anywhere from 30 to 90 days.

"A change in interest rates is a non-event for the typical American family," Rubin said. "I think there 
are other more important factors beyond interest rates that drive consumer spending - like jobs and 
incomes," he said.

So far, steady growth in jobs and wages has propped up consumer spending despite a cooling 
housing market, higher energy prices and credit market setbacks.

Although September's job growth was in-line with forecasts, signs of weakness in private sector 
hiring poses a danger in the coming months.

Faltering job growth would raise questions about whether Americans have much gas left in the tank 
to continue driving economic growth. 

CONSUMER CONFIDENCE LOWEST SINCE 2005
Other market watchers agree that another Fed cut won't bail out consumers in the coming weeks.

"Even if the Fed cut [rates] by a quarter point, it will be status quo for the holiday season," said 
Richard Hastings, economic advisor to the Federation of Credit and Financial Professionals.

"In today's environment, there's less correlation between a Fed cut and increased credit availability," 
Hastings said. "If you already have poor credit, you won't be getting any relief. There's no policy out 
there today that wants to rescue weak quality credit only to increase risk in the system."

Brian Bethune, U.S. economist with Global Insight, believes that the rate cut will alleviate the general 
tightening of the credit market but that consumers are facing other financial pressures.

"As home prices fall, there's less equity for consumers to extract from their homes to supplement 
their salaries," said Bethune.

"Jobs growth is also slowing," said Kasriel. "This immediately threatens consumer spending. A Fed 
rate cut will have no immediate impact on jobs. So it's a little late to save the holiday season by a 
rate cut now."
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HOW TO HANDLE HOME EQUITY
By James Geary, CFP® Board eNewsletter, May 2008

Michael Rubin, CFP®, founder of the financial 
education firm Total Candor, tells the story of a 
Philadelphia Eagles fan who made the trek to 
Jacksonville, Fla., in 2005 to watch his team play 
the New England Patriots in the Super Bowl. The tickets alone cost a couple of thousand dollars. 
With flights, hotels and meals thrown in, this dedicated fan ended up spending some $20,000 on the 
trip. “That’s okay,” he said, justifying the enormous expense, “the value of my house has gone up by 
that much in the past six months.” Well, the Eagles lost that game 24-21, and as the current credit 
crunch has rippled through the economy, many people are losing the opportunity to tap their home 
equity for extra cash.

The equity in a home is the amount the property is worth minus the amount the homeowner owes on 
the mortgage. If your home is worth, say, $200,000 and you have an outstanding mortgage of 
$100,000, then the equity in your home is $100,000.

Homeowners can borrow money based on their equity — and that’s exactly what they have been 
doing, to the tune of some $2 trillion since 2001, according to the industry newsletter Inside 
Mortgage Finance. A 2006 study by the Pew Research Center found that around 20% of 
homeowners had borrowed money against the equity in their homes. But with the economy 
sputtering and real estate prices dropping in many parts of the country, banks are not lending as 
freely — and many people are starting to feel the pinch. So here are some tips on how to handle 
home equity.

“Home equity loans were never intended as a path to funding a lifestyle you couldn’t otherwise 

afford,” says Rubin, who is also the author of the financial planning book Beyond Paycheck to 
Paycheck. “But when house prices were going up at such a rapid clip, tapping into home equity 
allowed people to spend more than they actually earned.”

Rubin points out that annual house price rises of 20 percent are not the norm. Yet that kind of 
unsustainable growth convinced people that taking out a home equity loan didn’t really mean going 
into debt. Like the Eagles fan, people thought the increased equity in their homes would cover the 
cost of the additional borrowing. Now that house prices are falling back to earth, it’s time for many 
homeowners to take a more cautious, realistic look at equity.

There are two basic types of borrowing against the value of your home. A home equity line of credit 
(HELOC) is a revolving loan that works something like a credit card. The bank extends a line of 
credit, with a maximum credit limit, which you can use as and when you see fit. The amount you 
actually borrow, and the interest rate you pay, can vary over time. The difference between a home 
equity line of credit and a credit card is that a HELOC, unlike a credit card, is secured against your 
assets: namely, your home. If you fail to make payments, your home is on the line.

A home equity loan is much more like a second mortgage. You borrow a fixed amount at a fixed 
interest rate, with a fixed series of monthly re-payments. For both types of borrowing, lenders will 
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base the amount of the loan on the estimated equity in your home as well as their assessment of 
your credit history and your ability to repay. There are also costs associated with home equity loans 
and lines of credit (fees for appraisals, applications, attorneys, etc…) similar to those associated with 
primary mortgages. And if you can’t make the monthly repayments, your home is at risk.

Home equity loans and lines of credit can be advantageous ways to borrow money. Interest rates 
tend to be much lower than those for credit cards, for example, and interest payments are typically 

tax deductible. The key question to ask, though, says Rubin, is “What is the purpose of the 
borrowing? If your finances are sound and you have not borrowed excessively in the past, there is 
no reason why you shouldn’t use your home equity.” So, for example, if you need extra funds to 
complete a home improvement or to help pay for education costs, then tapping your home equity 
might be in order.

Debt consolidation could be another reason to borrow against the equity in your home. If you’re 
carrying a lot of very high-interest credit card debt, for instance, it could make sense to use a lower-
interest HELOC or loan to pay off the cards, thus potentially saving you a bundle on interest 
payments. “But make sure you have the financial discipline to pay off your debt,” Rubin warns. “Do 
a sanity check. Ask yourself how overstretched you are, whether you’ve passed the point of no 
return. If you tap home equity and then start using credit cards again in a moment of weakness at 
the mall, you’re just adding more debt. You could make things far worse.”

It is never a good idea to use your home equity to bridge the gap between what you earn and what 
you spend. If you tap home equity to pay for things like, say, a trip to the Super Bowl, you’re likely to 
just dig yourself deeper into a hole. And, if the value of your home falls far enough, you may end up 
owing more in HELOCs or loans than your house is actually worth. To avoid that, many banks are 

declining loan requests or freezing credit lines. “Lenders are less forgiving,” Rubin says, but if they 
turn you down or freeze your credit they could be “doing you a favor by ensuring that you don’t get 
further over-extended.”

Should you find yourself in a home equity hole, Rubin urges a return to financial planning basics: 
“Live within your means. Get your spending under control so that you spend less than you earn, not 
less than the value of your home appreciation. Recognize the new financial world we’re living in. And 
remember that until you sell the house, the money you have in equity is not really yours.”

If you think a HELOC or loan might be right for you, shop around for the best deal, carefully read the 
terms and conditions, and make sure you can pay off the additional debt you’re taking on. You might 
also want to get professional advice. You can locate a CFP® professional in your vicinity through the 
Search for a CERTIFIED FINANCIAL PLANNER™ Professional page on CFP Board’s Web site.

If you change your mind for any reason, the Truth in Lending Act enables you to cancel the credit at 
no cost within three days. You can find details of your rights to cancel a home equity loan on the 
Web site of the Federal Trade Commission, the government’s consumer protection agency — Home 
Equity Loans: The Three-Day Cancellation Rule. One more tip: maybe resign yourself to watching the 
Super Bowl on television. 
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Full Media List

PRINT/WEB

PUBLICATION TITLE(S) DATE(S)

American Baby 
Magazine

Your Biggest Money Problems Solved! 

The Money Pit

12/07

 6/08

AOL Money & Finance Top Five Ways to Save Money 9/07

Bankcrossing.com Tips for Living Beyond Paycheck to Paycheck 6/07

Bankrate.com Should you pay debt before saving? 

Self-directed IRA a good bet

9/09

12/08

Cars.com Car Loans: How Long Should They Be? 4/09

Chicago Tribune Bankruptcy a last resort to deal with job loss, debt 4/08

CNN Money.com Why a Fed Rate Cut Won’t Save Christmas 10/07

Creditcards.com Consumer credit card balances fall again in October, Fed 
says

Credit card APRs fall slightly, reversing recent rate-hike 
trend

Credit card APRs rise for the third straight week

Poll: 1 in 3 resolve to slash debt this year

9 predictions for credit cards in 2009

Poll: Half of America won't spend their 'stimulus' rebate

Fed cuts rates; will your credit card bill fall, too?

6 Steps to Minimize Debt, Maximize Credit Card Rewards

Fed rate cuts and your credit card

10/09

10/09

7/09

1/09

12/08

3/08

4/08

2/08

1/08

Daily Pilot Jump$tart Coalition’s First National Financial Literacy 
Conference for Educators

12/09

El Paso Times Options for breaking the living check-to-check cycle 7/07

Examiner.com With financial markets in turmoil, is now a good time? 9/09

Financial Advisor Boomers Want Help With Their Kids 1/06

Foster’s Daily Democrat Don’t Let Gov’t Bucks Corrupt

Debt isn't about how little we make

4/08

7/07

Honolulu Star Bulletin ING DIRECT events mark opening 11/08
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PRINT/WEB (CONTINUED)

Ignites Gen Y Needs Tailored Message, Not ‘Gimmicks’ 10/07

Investment News Asset managers said to be overlooking Gen Y 7/07

KHNL NBC 8 Honolulu Financial cafe for those hungry for help 11/08

latimes.com The 7 best ways to use your income tax refund 4/07

Life Script 9 Bad Habits to Beat Now 01/10

Marketwatch New Graduates are Prone to Financial Follies 6/07

Military Money Then Strategies for a Fiscally Responsible Life 6/09

MSN Careers/ 
Careerbuilder.com

5 Books that Will Help your Career 1/10

MSN Money The Big Cost of Baby 12/08

Nashua Telegraph Looking for a Match Quickly 10/07

The Nest Are you at the right bank? 10/07

Philadelphia Inquirer Web Wealth: How to Save Money 5/09

Pittsburgh Post Gazette Silent partners: Keeping financial secrets from your spouse 
can be destructive

Rate-cut spree aims to jolt economy (front page story)

3/08

1/08

The Planner Beyond Paycheck to Paycheck 8/07

Portsmouth Herald

Money Manager: Writer aims to help adults with personal 
finances 

Pep Talk for College Graduates

6/07

5/07

Registered Rep - The 
Retirement Insider

Protect the Sandwich Generation from Eating Up their 
Assets

9/07

Shine, from Yahoo! Taxes on the cheap 3/10
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PRINT/WEB (CONTINUED)

SmartMoney.com

Money Firms Slow to Target Gen Y Demographic

Top 5ive Keys To Retiring Early

Top5ive Surefire Ways to Save Money

8/07

6/08

9/07

Springfield Republican Women Bank on Money Advice 3/07

Time Out Chicago What to expect when expecting to get ... laid off! 8/08

Wall Street Journal

Hitting Up Your Parents,

Don’t Try to Hide From The Turmoil

Concern Over Future Tax Laws Slows Conversion to Roths

3/08

9/08

12/98

WalletPop (AOL) Five budgeting tips from CEOs that anyone can use 4/10

Women’s Health Four Terms Women Should Know 4/09

Yahoo! Finance Cut holiday costs this season 12/08

Yahoo! Hot Jobs Careers that Bring Hope in Hard Times 5/09

TELEVISION

OUTLET TITLE(S) DATE

Fox News Chicago Help for Families Living Paycheck to Paycheck 8/07

WCBS (New York, CBS 
affiliate)

Tax Prepares Offer Discounts in Slow Economy 3/10

WHDH (Boston, MA 
NBC affiliate)

That Makes Sense: Saving Strategies on the Nightly News 2/09

KABC (Los Angeles, CA 
ABC affiliate)

Tax preparers offer some big bargains 3/10

KITV (Honolulu, HI ABC 
affiliate)

4 News This Morning with Mahealani Richardson 11/08

WXYZ (Detroit, MI ABC 
affiliate)

Taxes on the Cheap 3/10

WMUR (Manchester, NH 
ABC Affiliate)

It’s a book for all ages: Beyond Paycheck to Paycheck 7/07

WBZ (Boston, MA CBS 
affiliate)

Haven’t Filed Taxes yet? Find Out How You Can Save 3/10
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TELEVISION (CONTINUED)

MCAM (Public TV, NH 
and ME)

WealthWise Interview 8/07

Boston, Somerville, 
Cambridge (MA)

Own Your Money 5/09

RADIO

OUTLET(S) TITLE(S) DATE

Hawaii Public Radio Town Square with Beth-Ann Kozlovich 11/08

KPFK- Los Angeles, CA Experience Talks 1/09

KKNW - Seattle, WA Femme Finance 5/10

KYNS Air America, San 
Louis Obispo, CA

Smart Money Talks 2/09

American Urban Radio 
Networks (national 
syndication)

Money Smarts 9/07

WFYV, WMXQ, WJGL, 
and WOKV - 
Jacksonville, FL

First Coast Forum 11/07

WGN Radio-Chicago, IL The Money Show with Bill Moller 7/07

KYW Newsradio - 
Philadelphia, PA

Don Lancer’s Report 6/07

WAXI - Terre Haute, IN Focus on Finance 8/07

WHEB, WQSO, WERZ, 
WUBB, and WMYF - 
New Hampshire 

Seacoast Sunday Morning 7/07

WBNW - Boston Money Matters Radio 7/07
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PODCASTS/WEBCASTS

HOST TITLE(S) DATE

Quicken Personal 
Finance (Intuit)

How to Pay Off and Manage Debt

Emergency Funds and Large Purchases 

Debt: How to Handle It, How to Manage It

Putting It All Together: Make a Change to Your Financial Life

Getting Started With Personal Finance Management

10 Tips for Saving Money, Part 1

10 Tips for Saving Money, Part 2

1/09

1/09

2/08

2/08 
1/08

1/08

1/08

MSN Money The Big Cost of Baby 12/08

AfterEd TV Financial Decadence and Education 6/08

Central Valley Business 
Times

How to Stop Living Paycheck to Paycheck 5/07

WIDELY READ BLOGS (Rubin profiled or quoted)

BLOG NAME TITLE OF POST(S) DATE

Taking Charge Being a financial reporter doesn’t make you immune from 
banking headaches

Lehman report signals lousier credit card offers

3/10

9/08

OregonLive.com Give a gift that can keep on growing 12/09

The Wallet (The Wall 
Street Journal)

Credit Card Rules for Under-21s: Wise idea or ticket to 
financial hardship?

8/09

MSN Moneyblog: Smart 
Spending

The smart way to use frequent-flier miles

Big fat lies we tell ourselves about credit cards

Bloggers critique Suze’s big about-face

Not saving for retirement? You're making excuses

The new (and old) rules of home buying

'Uh-oh. Game's up': A blogger's thoughts on easy credit

7/09

6/09

4/09

4/08

3/08

2/08

Alpha Consumer (US 
News)

Michael Rubin: Embrace Free Stuff 11/08

The Simple Dollar Review: Beyond Paycheck to Paycheck 10/08
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BLOGS (CONTINUED)

Generation X Finance Book Review: Beyond Paycheck to Paycheck 6/08

Huffington Post All About 401(k)s 4/08

Employee Evolution Getting Beyond Paycheck to Paycheck 8/07

Free Money Finance Even More Money Advice for Graduates 7/07

Careerbuilder.com 10 Simple Saving Strategies 5/07

INDUSTRY NEWSLETTERS

NEWSLETTER TITLE OF ARTICLES DATE

CFP Board Consumer 
Newsletter

Don’t Scrimp on Your Insurance Coverage

What You Need to Know About Bankruptcy

Why You Need a Will

When the Going Gets Tough, Stick to the Plan

The Facts About Inflation

How to Handle Home Equity

The Meaning of Mortgages III: Reasons to Refinance

How to Live Beyond Paycheck to Paycheck

3/09

2/09

12/08

10/08

7/08

5/08

1/08

6/07
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CLIENT CASE STUDIES

Using Financial Education to Attract and Retain Banking Customers
ING DIRECT

In the spring of 2007, ING DIRECT and Total 
Candor LLC made arrangements for Michael 
Rubin to deliver five Saving Strategies 
seminars at ING DIRECT cafés.  Shortly after 
the first event was announced to the public, it 
sold-out and a second evening was added, starting a trend.  Michael Rubin quickly became the 
most popular speaker in the history of the ING DIRECT seminar program. He was selected as the 
keynote speaker at the Chicago café’s grand opening in 2007 as well as their 2008 café grand 
openings in St. Cloud, MN and Honolulu, HI. All told, Michael has presented to audiences at ING 
DIRECT cafés more than 50 times.

The seminars, which are promoted in the cafés, online, and via phone, feature free copies of Beyond 
Paycheck to Paycheck for attendees, compliments of ING DIRECT.  Michael autographs every book 
upon request, providing an additional value and feel-good element to the experience (and halo to the 
brand.)  It’s also an easy way for the more introverted members of the audience to ask their money 
questions one-on-one.

Those not attending the seminar can always purchase the book from ING DIRECT at the café.  
Alternatively, people can visit the ING DIRECT web site where Beyond Paycheck to Paycheck has 
been the number one selling book (over Rich Dad Poor Dad, Suze Orman’s books, and others) since 
August 2007.

In addition to teaching saving strategies, Michael’s seminars have also focused on retirement 
planning and financial life lessons.
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Professional Development Seminar for Marketing Specialists
The Vanguard Group

Total Candor President Michael Rubin shared his expertise and passion for empowering today’s 
youth in a training session to 125 marketing professionals of the Vanguard group. This thought-
provoking and assumption-challenging workshop, titled Marketing to the Next Generation of 
Wealth immediately generated significant positive feedback from attendees due to its light 
approach combined with realistic, actionable strategies to better communicate with and motivate 
today’s younger investor.



CLIENT CASE STUDIES

Financial Education a Critical Component of Entering the “Real World
Northwestern Alumni Association

The Northwestern Alumni Association (NAA) continues to hire Total 
Candor for multiple annual events, from webinars for young alumni to 
live seminars for graduating seniors. In 2009, the entire 2,000 member 
graduating class of Northwestern University received a customized 
copy of Beyond Paycheck to Paycheck compliments of the 
Northwestern Alumni Association.

The webinars, tailored to the needs of twenty-something alumni of 
Northwestern University (NU), meet wide acclaim and generate 
significant interactive discussion during the closing Q & A sessions.

Part of NAA’s Countdown to Commencement program, the in-person events routinely attract over 
100 paying students and feature a customized presentation and copy of Beyond Paycheck to 
Paycheck for every student.  In addition to widespread positive feedback from students and 
administrators alike, not to mention a line of nearly every student waiting to have his/her book 
signed, Total Candor continues to see many NU students and alumni contact us via our blog and 
email. 

Please be sure to read the enclosed reference letter that refers to several verbatim survey responses 
from Michael’s on-campus visits.  We can provide the complete survey results to you upon request.
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Providing Motivation via Financial Literacy to Youths – and Their Parents! 

Jump$tart

Along with Sheila Bair (FDIC Chairperson) and Janet Bodnar (Editor-in-Chief, Kiplinger’s Personal 
Finance Magazine), Michael was a keynote speaker at the Jump$tart National Educator’s 
Conference in November 2009. After rave reviews, he sold all the books he brought to the 
conference. Subsequently, he was invited to speak at a similar statewide audience in Concord, NH 
for the New Hampshire Jump$tart coalition in May 2010.



RECENT SPEAKING ENGAGEMENTS

ORGANIZER EVENT TOPIC(S)* LOCATION(S) AUDI-
ENCE

ING DIRECT Cafe seminar series Saving Strategies, 
Retirement Planning, 
Financial Decision-
Making

Chicago, New York, 
Philadelphia, Los 
Angeles, Honolulu, 
Wilmington (DE) at 
ING DIRECT cafes

1,200

AARP University Session Money Habits, 
Financial Health

Las Vegas, NV 250

Jump$tart National Teacher’s 
Conference

Living Beyond 
Paycheck to 
Paycheck

Washington, DC 300

Northwestern Alumni 
Association

Countdown to 
Commencement 
Program, 
Northwestern 
University

Saving Strategies, 
Debt Management, 
Benefits Selection, 
Basic Investment 
Education

Evanston, IL (on-
campus)

265

The Vanguard Group Professional 
Development Event:  
Marketing to the 
Next Generation of 
Wealth

Strategies for 
Marketing to Gens X 
& Y

Malvern, PA 
(Corporate 
Headquarters)

125

University of Maryland 
Extension

Personal Finance 
Seminar for 
Professionals

Top Saving Strategies 
for the 2010s

Annapolis, MD 150

CFP Board National Financial 
Planing Clinic

Saving Strategies and 
Debt Management

Boston, MA 200
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RECENT SPEAKING ENGAGEMENTS (CONTINUED)

ORGANIZER EVENT TOPIC(S)* LOCATION(S) AUDI-
ENCE

Commonwealth of 
Massachusetts

Women and Money 
Conferences

Saving Strategies, 
Investment Education

Springfield, Boston, 
and Worcester, MA

~750

Stearns County Employee Seminar Saving Strategies St. Cloud, MN 200

Montgomery County, MD Elder Law Series Money & Retirement, 
Living on a Fixed 
Income

Wheaton, MD 215

Roosevelt University Association of 
Education 
Opportunity 
Program

Living Beyond 
Paycheck to 
Paycheck

Chicago, IL 80

NH Jump$tart Educator’s 
Conference

Living Beyond 
Paycheck to 
Paycheck

Concord, NH 150

NH Jump$tart Financial Fitness 
Fair

Money motivation 
and key strategies to 
begin (audience 
included parents and 
teens)

Manchester, NH 200

*Topics listed are not the titles of the presentations.  Rather, these are brief descriptions of the content delivered.

        



SAMPLE WORKSHOPS

Financial Awareness Events
Total Candor events are different.  Through anecdote, 
humor, and audience participation, our messages are not 
simply heard, but also learned and acted upon.  By 
carefully providing an understanding of the big picture 
while acknowledging the reality of today, employees 
leave with the tools needed to immediately and 
successfully take action. By the event’s completion, 
attendees aren’t just smarter, they’re empowered to 
improve their financial future.

And remember, we do not sell anything other than education!

Sample Event Topics

How to Live Beyond Paycheck to Paycheck
A Conversation About Income, Wealth, and the Steps in Between

IDEAL AUDIENCE: All employee populations besides senior management.

Based on the highly acclaimed book of the same name, Beyond Paycheck to Paycheck truly 
empowers and motivates your people to act on their major financial planning opportunities.
(Note “Beyond Paycheck to Paycheck” is most effective when two or more hours are available). 
• Get your money working
• Top savings strategies
• Debt can be scary without a plan
• Make the right choice:  Take advantage of your benefits
• Ira Roth is not your congressman—plan for your retirement
• It’s now how, it’s how much: Low-stress investing 
• Where do you go from here? Total Candor’s quick start list

Don’t Be Cheap, Be Fiscally Responsible 
The Courage to Save

IDEAL AUDIENCE: Young employees requiring an introduction

The “Aha Moment.”  By personalizing the importance of implementing basic financial planning 
strategies, attendees learn how to save on their current incomes without budgeting.  But fair 
warning: they’ll probably be thinking more and spending less after they leave.

• You’re not crazy—there’s plenty of psychology in money
•	 The miracle of compounding interest
• The right way, right away—get started
•	 Top 10 savings strategies
•	 Creating a successful savings profile
• It’s never too late, it’s never too deep:  Debt reduction strategies
•	 The relationship between income and wealth
• What’s luck got to do with it?  Your wealth depends more on your decisions than your income
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Give Yourself a Raise:
How to Get the Most From What Your Employer Already Offers

IDEAL AUDIENCE: Any employee population, especially where benefits participation trails 
management objectives

If your employees routinely turn down the free money available to them in the form of a 401(k) 
match, participation in reimbursement accounts is poor, or there’s a culture of sole focus on salary 
level, you and your employees need this event.  Tailored to your benefits programs, “Give Yourself a 
Raise,” demonstrates and quantifies the financial benefits to your employees of taking advantage of 
the programs already offered.  Simultaneously, this event creates wealth and a higher level of income 
among the employees, in many cases without cost increases to the employer.

• Why pay more taxes than you have to?  Start receiving your refund next week. 
• Which insurance should you select and at what levels?  Employer provided and private.
• Spending accounts aren’t expense accounts but they can make you richer
• You will never be further from retirement than you are right now.  Here’s how your retirement is 

different and what you can do about it
• With a little effort, some people can increase their 401(k) contributions without decreasing 

their paycheck. Can you?
• The ultimate tragic comedy: a comparison of your 401(k) plan and Social Security.
• No match? No excuse.

Other event possibilities are listed on our web site, www.totalcandor.com.  All programs are 
customized based on the anticipated audience profile.  With your permission, we can 
anonymously survey those invited to ensure we are speaking at the level your employees 
require and focus our time on the topics most critical.

Your satisfaction is guaranteed by the Total Candor money-back guarantee.

How Else Can Total Candor Help You?

In addition to our workshops, we offer the following products and services:

• 	 Customized workbooks for workshop attendees (co-branded at your discretion)
• 	 Electronic newsletters
• 	 Videos
• 	 Webinars
• 	 Podcasts
• 	 Checklists
•	 Books
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TESTIMONIALS AND ENDORSEMENTS 

EXPERTS ENDORSE BEYOND PAYCHECK TO PAYCHECK 

“Beyond Paycheck to Paycheck is a comprehensive book that 
will help anyone struggling to make ends meet. It runs the gamut 
from simple saving strategies to taking advantage of your 
benefits to retirement planning.
“The best part: it’s easy to read and funny, neither of which are 
commonly used to describe a finance book.”
—CareerBuilder.com, in naming  Beyond Paycheck to Paycheck 
one of five books to help your career.

“Michael Rubin has provided and delivered an effective roadmap 
to navigate the increasingly complex landscape of personal 
financial security. Beyond Paycheck to Paycheck disperses 
uncommonly good sense in an interesting and easily 
understandable way. Bravo!” 
—Daniel N. Hebert, President, New Hampshire Jump$tart 
Coalition

"Beyond Paycheck to Paycheck is life's syllabus to formulating, 
implementing, and sustaining a lifelong financial plan.  Michael Rubin's conversational journey 
through life's pitfalls and opportunities is an imperative read for all levels of knowledge in the area of 
financial planning."
—Matthew R. Carbray, Managing Partner, Wentworth Carbray Staunton Financial Partners, LLC

 ". . . an excellent book—more importantly, such a valuable jab at young people whose education 
would be otherwise lacking . . . remarkably full of knowledge, insight and wisdom . . . covers a great 
many vital technical subjects in non-technical language . . . May Beyond Paycheck to Paycheck fly 
off the shelves, benefiting . . . the multitude of young people who sorely need the advice."
—Carl Griffin, Professor Emeritus of Accounting, Ross School of Business, University of Michigan

". . . the perfect gift for every new college graduate.  Rubin discusses debt, taxes, investments, 
insurance and other financial topics, using humor and a hypothetical dialogue to effectively illustrate 
his lessons."
—Elaine Morgillo, CFP®, President of Morgillo Financial Management Inc.

" a wonderful guide to gaining wealth. . . . engaging, but more importantly . . . doable.   Written for 
people of all ages, the book enables readers to move at their own pace, and provides a glossary of 
terms that in itself is worth the price of the book."
—JT O'Donnell, Founder, JT O'Donell, Author of Find Your Career Path, syndicated career advice 
columnist

Page 34

Total Candor LLC                        (603) 373-0373                info@totalcandor.com             www.totalcandor.com



“Beyond Paycheck to Paycheck stresses the message of personal finance without stressing the 
reader.  I have read no other book as thorough, yet approachable, as this one.  It is a critical read.” 
—  Stephen P. Ahern, CPA/PFS, CFP,® MST, President, Wealth Management Advisors LLC

“From managing your debt to investing for your future, Beyond Paycheck to Paycheck provides you 
with the tools and motivation necessary to intelligently pursue your financial dreams.”
—  Carl Lehmann, Entrepreneur, Former President, Travelers Cheque Group Worldwide, American 
Express Company

“The most straightforward financial planning book you’ll find.  Understandable by the financially 
clueless yet extremely beneficial to those who have already begun.  Unique conversational format.  
Unbelievable glossary!”
—  Arthur F. von der Linden, Jr., CFP,® Founder and Principal, Wingate Financial Group, Inc.

“I wish I could've read Beyond Paycheck to Paycheck when I was first starting out. But I can't wait to 
share Michael Rubin's wisdom with my daughters as soon as they join the workforce themselves. If 
you have any doubts whether this concise, cogent, and compelling book is for you (or your children), 
just read the preface. Now."
—B. Joseph Pine II, co-author, The Experience Economy: Work Is Theatre & Every Business a Stage

“Thanks to Beyond Paycheck to Paycheck, procrastination and ignorance can no longer be your 
excuse. This candid and somehow humorous education is a must-read for anybody who wants to 
take their finances a step up—be it the first step or the next step.” 
—  Steve (definitely not Gary) C., 20+ year career, Insurance Sales

READERS ENDORSE BEYOND PAYCHECK TO PAYCHECK

“It's true! I am no longer living to paycheck to paycheck thanks to the insight gained from reading 
Beyond Paycheck to Paycheck!  I am much more aware of how I spend money but more importantly, 
how I save it.  Nothing is more satisfying than watching my money grow.  This book really changed 
my life!” —Paul Masi, 27, Event Technology, Aspen, CO

“Beyond Paycheck to Paycheck is a clear and concise conversation about personal finance that 
everyone needs to experience. The chapter Take This Book and Use It! has become my 
indispensable resource as I get my financial act together. I just wish this book was around when I got 
out of college—I'd be really loaded by now!” —Philip Corbett, 39, Marketing, Glen Rock, NJ

“Smart, witty, and very easy to read. Many books out there that address financial independence are 
based on gimmicks and get-rich-quick schemes. Beyond Paycheck to Paycheck is an empowering 
step-by-step guide on how to take complete control over one's financial life. The steps are simple and 
the wealth accumulation is measurable. Michael Rubin has rewritten the recipe for financial freedom, 
and it is easy to understand.” - James Halepis, 30, Commercial Real Estate, Portsmouth, NH

“Beyond Paycheck to Paycheck is a common sense, easy-to-grasp must read for anyone looking to 
take back control of their finances. From the savings novice to the sophisticated investor, there is 
something in Beyond Paycheck to Paycheck for everyone seriously interested in improving their 
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savings habits and looking for the enthusiasm and motivation to do so. Bravo! Well done!” —Kevin M. 
Kimball, 56, Purchasing, Fort Lauderdale, FL

"I've always been a saver, but Beyond Paycheck to Paycheck helped me take the next step to 
accumulating wealth.  I now have a better understanding of my personal finances." —Kevin Langley, 
20, Grocery, Pittsgrove, NJ

"In one month, I've already been able to invest in mutual funds, increase my 401(k), cut down bad 
debt and work on getting term life insurance set up—all at a minimal "net" impact to me. I would not 
have felt empowered to do all this without learning the principles in Beyond Paycheck to Paycheck. It 
has completely changed my life and outlook on saving and finances.  Beyond Paycheck to Paycheck 
is amazing.  I would recommend it to anyone." —Debby Slocum, 30, Compensation Professional, 
Clinton, NJ

“Before reading Beyond Paycheck to Paycheck, the thought of making a financial plan seemed like 
an overwhelming task I did not know how to start. But Michael Rubin not only gets you to the starting 
line, but also empowers you to start the journey. The reference material and companion website are 
very informative too. Do yourself a favor - start with this book!” —Erik Verbeek, 36, Software Director, 
San Jose, CA

“My father gave me this book for a graduation present.  He has always tried to teach me about putting 
my finances in order and creating wealth for myself, but I had never really understood the ideas and 
terminology behind investments, savings, and taxes.  This book was so easy and fun to read that I 
couldn't put it down until I had absorbed every bit of wisdom.  I recommended this to all my friends 
even before I had finished it!” —Jared Carlson, 23, Mechanical Engineer, Lenexa, KS

 “It seems like everyone lives paycheck to paycheck, including many of my co-workers, the callers to 
my radio show, and the people I hang out with.  But not me.  After reading Beyond Paycheck to 
Paycheck, I have my financial act together. I don’t read a lot of books, but when it comes to your 
future, you have to take action. Read this book. By the end, you'll change your habits and will be 
planning for your future. This is important, powerful stuff, even at my age.” —Chase Daniels, 23, 
Radio Host, Jacksonville, FL

“How can you reach your mid-thirties and still be unaware of the most basic rules of money?  Thanks 
to this book's conversational tone and sophisticated yet plainspoken content, I am both motivated and 
empowered to finally live Beyond Paycheck to Paycheck! —Tamara Cook, 36, Visual Merchandising, 
Clifton, NJ

"Beyond Paycheck to Paycheck was the first book I've encountered in the last few years that I 
actually managed to read cover-to-cover. Seriously. Somewhere in the first chapter, while reading 
about the miracle of compounding interest, I suddenly had my "A-ha!" moment... and that was it ... 
something just "clicked," and I found myself hooked, up until the very end. I have since found myself 
referring back to various sections of the book, on more than one occasion.  So I guess you could say 
that I've utilized it "Beyond Cover to Cover." —Barbra Burke, 39, Microbiologist, Camp Hill, PA

“. . . exactly what I was looking for to demystify personal finance. At times, my wife and I can have 
different views of money, but this book gave us common ground to discuss our finances and plan for 
our future. I wish this book was available earlier in my life. —Brandon Hoshiko, 29, Education 
Research, San Jose, CA
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 “Beyond Paycheck to Paycheck is both an easy and enjoyable read; not common in a book about 
finances!  It gave me a lot of comfort that I have been doing the right things with my finances and I 
even picked up a few new pointers . . . Great book for everyone!  A job well done.” —Jim Sawitzke 
Ph.D., 45, Scientist, Frederick, MD

“With unexpected humor and healthy doses of sarcasm, the book teaches the financial lessons many 
of us wish we already knew -- but don't.” —Jenny Flax, 35, Entrepreneur, New York, NY

 “To experience Beyond Paycheck to Paycheck is to suddenly find yourself sitting with a trusted family 
member infinitely knowledgeable about personal finance.  You ask the questions and you get the 
honest answers. You’ll find the resulting empowerment truly motivating.” —Mark J. Alaimo, 25, 
Financial Planner, Methuen, MA

“Like having a true conversation with a patient expert. Michael is like the guy you wish you knew so 
you could learn the real deal.  With Beyond Paycheck to Paycheck you finally get that conversation.” 
— Shea Keisling, 34, Database Marketing, Glenmoore, PA

"As I start a new career and buy a new home, Beyond Paycheck to Paycheck provides me with the 
understanding necessary to successfully develop and navigate my financial roadmap—a mortgage, 
student loans, 401(k) plans—and also enjoy today. I'm grateful for the confidence it's given me to 
move forward financially in my life.  An invaluable resource!” —Vicki Simpson, 34, Physician 
Assistant, Exeter, NH

TESTIMONIALS FOR MICHAEL RUBIN AND TOTAL CANDOR
From Seminar Attendees

“Definitely has a handle on human nature and money issues.” - Erin H.

“Great conversational approach - simplicity works! Excellent speaker.” - Ann C.

“Great motivator.  Excellent workshop.  It's going to help me a lot”. - Susan M.

“Everything he said was something I needed to know.” - 
Northwestern University Student

“He really knows what he's talking about! Real life!” -Anastasie D.

“Relates very well to real life situations.” -Abbie H.

“Michael helps people realize they're not likely to feel deprived, 
but rejuvenated, by making small adjustments in their lives. He has 
a very different approach to sharing such ideas, and it works.”- 
Meg C.

“This talk was equally, if not more important, than my undergraduate education.” - 
Northwestern University Student

Loved your total candor approach. Really did appreciate for myself and my children what you had to 
offer and especially your initial comments about pursuing your dream. . . I will look forward to reading 
your book and implementing much of what I learned from you! 

“The best hour and a half drive I ever took was to go to your seminar.” - Debbie S.
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INGJMDIRECT

December 14, 2007

Michael B. Rubin
Total Candor LLC
P.O. Box 4283
Portsmouth, NH 03802-4283

Dear Michael:

Thank you for participating in this year's ING DIRECT Café Seminar series. Feel free to
share, quote from, or otherwise use this letter.

The Beyond Paycheck to Paycheck seminar series was by far the most popular Café
seminar series we've hosted to date. As such, we have been thrlled with the turnout for
the series, which dramatically exceeded our expectations. Although we originally booked
Michael for five seminars in our Cafes, customer demand led us to more than double the
number of seminars offered. In addition, we invited Michael to be the featured speaker at
the grand opening of our Chicago Café. By the end of the 2007 series, we immediately
made plans to bring Michael back for a multiple seminar tour next year.

The content of your seminar is genuinely educational yet simultaneously entertaining,
facts frequently confirmed by our customers and Café staff. In conversations with the
Café Team, we.agreed that Michael was the most well-received speaker we've ever had.
As important, working with Michael and Total Candor was seamless. No details were
missed and coordination was simple.

We look forward to a successful and expanded series with you and Total Candor in 2008.

Best, L-
Brian Mook
Experience Marketing
ING DIRECT

1 South Orange Street
Wilmington, DE 19801

TeL.: 302.658.2200
Fax: 302.255.3980

ING Baiik,jsb
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MICHAEL B. RUBIN
CPA, CFP®, MBA

Michael’s MOST 
Popular Topics
Don’t Be Cheap, Be Fiscally 
Responsible—Top saving strategies

How to Live How to Live How to Live Beyond Paycheck to Beyond Paycheck to Beyond Paycheck to 
Paycheck—Comprehensive personal 
fi nancial planning overview

Personal Financial Planning for 
Those Who Feel They Have No 
Finances to Plan—Youth oriented 
motivation to just get started

“You Should Really Focus on the 
Monthly Payment” and Other 
Lies—Smart purchase decisions from 
homes to fi nancial services

“Old-school fi nancial principles in a new-
school package: delivered with a timeless 
sense of humor, humanity & spark, in a 
collaborative pursuit of real happiness.”
—Anne Marie H., seminar attendee, 

ING DIRECT café, Chicago, IL

CONTACT MICHAEL
speaking@totalcandor.com
www.totalcandor.com
T: 603/373-0373
F: 603/457-5617
Total Candor LLC
P.O. Box 4283
Portsmouth, NH 03802

“Understandable by the 
fi nancially clueless yet 
extremely benefi cial to 
those who have already 
begun. Unique conversa-
tional format. Unbelievable 
glossary!”
— Arthur F. von der Linden, Jr., 

founder and principal, 

Wingate Financial GroupWingate Financial Group

A dynamic and engaging
     speaker, Michael passionately

     delivers powerful fi nancial lessons
    and empowers audiences to take control

of their fi nancial lives. 
His approachable, easy-to-understand style makes him a sought-His approachable, easy-to-understand style makes him a sought-
after speaker by diverse clients ranging from fi nancial services 
fi rms to universities. Additional audiences, including national 
fi nancial planning clinics, state employee meetings, statewide 
money conferences, and community groups have similarly raved money conferences, and community groups have similarly raved 
about their experiences with Michael.about their experiences with Michael.

why hire michael?
Expertise
Recognized as a true expert in simplifying personal fi nance, Recognized as a true expert in simplifying personal fi nance, 
Michael has appeared on numerous radio and television stations Michael has appeared on numerous radio and television stations 
and has been quoted in The Wall Street Journal, Investment Investment 
News, and Financial Advisor Magazine. His rare positioning as . His rare positioning as 
an authority without something to sell provides audiences with an authority without something to sell provides audiences with 
an unprecedented level of comfort—and motivation to take action!an unprecedented level of comfort—and motivation to take action!

customization
A pre-conference web-based survey is a complimentary option 
with each of Michael’s presentations. Not only does the survey 
generate buy-in, excitement, and buzz, but it also ensures your 
audiences will learn and benefi t from what matters to them most.

Authenticity
Michael is an approachable expert you’ll enjoy spending time 
with, be it in-person, on the phone, through his conversational 
book Beyond Paycheck to Paycheck, or on the big day itself—
Life is too short for anything else, isn’t it?

Like the rare teacher who can make a dry subject come alive, 
Beyond Paycheck to Paycheck presents a conversation between 
Michael and you, a time-starved reader, over the periodic 
interruptions of Gary, a commission-obsessed salesman. 
But don’t let the easy-reading style fool you. This trusted 
reference will guide you as you confi dently journey down
the path from income to wealth. 


